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Disclaimer: The information contained in this presentation is general in nature and should not be relied upon. Before making any
investment or financial planning decisions, you should consult a licensed professional who can advise you whether your decision is
appropriate for you. Contributors to this event may have commercial or financial interests in the companies mentioned.

Welcome to
Livewire Live
The Livewire team extends a warm welcome to all who are attending our first
investing forum Livewire Live.
This event is an opportunity for Livewire members to hear from four of Australia’s
most respected fund managers as they give practical insights into generating
exceptional returns and discuss their views on markets today.
Livewires vision
At Livewire, we’re passionate about bringing together the market’s most relevant
insights to one place so that all investors can become more informed and connected
to the market.
Our platform is a growing source of financial intelligence and provides exclusive
access to a wide range of expert insights every day. If you have not had the
chance, please come and visit www.livewiremarkets.com.
Special mentions
We would like to thank today’s panellists for taking the time to share their ideas
and for their ongoing participation on Livewire.
We’d also like to acknowledge the generosity our event sponsor Bell Direct for its
immense support in making this event a reality.
We sincerely hope you enjoy the panel discussion today. Please send any questions
and feedback to team@livewiremarkets.com
Tom McKay & James Marlay, Co-Founders, Livewire.
Rewards and recognition
Since being founded in 2013, Livewire has been named One to Watch in KPMG’s
global Fintech Innovators list and 2014 Start Up of The Year by Tank Stream Labs.

Livewire is Australia’s first social media platform for experienced investors and market professionals.
Register for free today www.livewiremarkets.com.
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Hi,
At Bell Direct, we are focused on creating access for our clients to the best
insights and information. It’s all about helping you be smarter with your
investment decisions. We partner with the right experts to provide the
best insights, so that we can help make our investors trade smarter.
That’s why we are proud to sponsor Livewire Live, an exclusive
opportunity to gain insight from leading professionals and stay ahead of
the market.
As Bell Financial Group’s online broker, we are dedicated to direct
investors, financial institutions and advisers. Take it from those in the
know. In 2014, Bell Direct was named Best Online Broker by Smart
Investor and was awarded #1 for research, trading ideas & strategies and
stock recommendations in Investment Trends’ online broking report.

Arnie Selvarajah,
CEO, Bell Direct
As part of our commitment to offer you innovative ways to trade and invest, we’ve developed an App for the
Apple Watch so you can monitor your portfolios as easily as checking the time. And to make it even smarter,
we’re giving away an Apple Watch to 5 traders so they can discover our new App live.
So join Bell Direct today and start trading with us. The more you trade, the higher your chance to win.
Don’t miss out, the competition closes on 31st July 2015.

Why buy a smart watch, when
you can win a smarter one.
Free entry to win 1 of 5 Apple Watches.
Every trade with us is a chance to win.

Visit www.belldirect.com.au to enter the competition
See our website for terms & conditions.

Anton Tagliaferro
Investment Director
Investors Mutual Limited

Profile
Anton began his career at the accounting firm Deloitte’s in London 1981 and after qualifying as a
Chartered Accountant, he moved to Sydney in 1984. In 1986 Anton joined Prudential Insurance as
an investment analyst before being appointed as Equities Manager of the Perpetual Industrial Share
Fund in 1988.
During his time at Perpetual, Anton forged his reputation as one of Australia’s top fund managers
with the Perpetual Industrial Share Fund ranked amongst the best performing funds in Australia
during his time there.
After successful stints at County Natwest and BNP Investment Management, Anton established Investors Mutual Limited (IML) as a specialist Australian Equities fund manager in 1998. In August 2014
IML listed QV Equities Ltd (QVE), an ASX Listed Investment Company managed by IML, for which
Anton is the co-manager of the portfolio.

“

Rule No.1: Never lose money. Rule No.2: Never forget
rule No.1.
Warren Buffett

ABOUT INVESTORS MUTUAL
With more than 17 years as an Australian equities specialist, Investors Mutual Limited (IML) has
grown to more than $5.8 billion in funds under management as at May 2015. IML has a disciplined
research driven investment style with a long-term focus and aims to deliver consistent returns for
clients. IML currently has seven funds available to invest in, through many leading Master Trusts and
Wrap Services as well as QV Equities Limited, an ASX Listed Investment Company. IML has won many
awards since 1998 including best Australian Equities manager in 2002, 2003, 2011, 2012 and 2015.
About QV Equities
QV Equities Limited (QVE) is a Listed Investment Company established with the primary objective
of providing both long-term capital growth and income, through a diversified portfolio of ASX listed
entities outside of the S&P/ASX 20 Index.

CONTACT INFORMATION
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(02) 9232 7500
iml@iml.com.au
http://www.iml.com.au

Steadfast: A company that has caught our attention
Anton Tagliaferro, Investment Director, Investors Mutual Limited

In the current slow economic environment and where earnings growth is particularly hard to achieve,
we look for companies with the above criteria that can achieve earnings growth through a strategy of
either restructuring of the company or through new products to increase their market share or through
sensible accretive acquisition strategy.
One company that has caught our attention recently is Steadfast, a stock in which we recently became
a substantial shareholder.
Steadfast is an industry leader in insurance broking in Australia. It was established as a buying group
for independent insurance brokers, in order to provide scale and bargaining power with major insurers. Unlike insurance companies themselves, Steadfast’s broking and underwriting businesses take no
insurance risk on the company’s balance sheet.
CEO Robert Kelly established the company in 1996, and he has over 45 years experience in the industry as a broker, risk manager and underwriting agent. The Steadfast network began by providing
technical advice and claims triage, along with tools for servicing clients, professional development
and compliance. The insurance broking network quickly grew from 43 brokers in 1996 to become the
largest in Australasia.
Currently, Steadfast is a broker network and provider of services to 306 broker businesses and 22 underwriting agencies located in 750 offices across Australia, New Zealand and Singapore with combined
billings of over $5bn in premium.
The IPO in 2013 represented a structural change in the business, with Steadfast agreeing to take equity
stakes in over 50 of its own network brokers and list on the ASX.
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Steadfast has a strong franchise in SME insurance broking and underwriting. The strength of the business lies in the scale of the franchise and the strength of the relationships with the broking network
and with insurers. SME insurance broking is a fragmented industry; independent brokers tend to operate out of suburban locations and align with groups like Steadfast, meaning that direct competition is
limited.
Steadfast insurance brokers provide an essential, non-discretionary service under a relationship of
trust. They sell a complex product, help clients tailor insurance coverage and assist in lodging claims.
For this reason, customers tend not to churn.
Steadfast has strong bargaining power with insurers in that they provide a distribution network which
cannot be replicated, help insurers communicate policy terms and handle claims. Underwriting agencies represent a complementary part of the business, sitting between brokers and insurers and underwriting specialised or niche lines of business on behalf of insurers.
Steadfast brokers tend to generate recurring earnings as insurance volumes are reasonably insulated
from the economic cycle because insurance coverage is a necessity for most SMEs. SME insurance prices also tend to be stable, meaning that commissions to brokers are reasonably resilient through the
cycle. Moreover, insurance brokers earn higher fees when they find cheaper insurance options for their
clients, which helps to offset falls in commissions when markets are weak.
Steadfast has opportunities for both organic and inorganic growth. Network premiums have grown at
over 10% pa for the last 5 years. The market is now at weak point in the cycle with commercial insurance rates declining in the last year. However, in this market Steadfast has demonstrated the resilience
of its SME-focused business, outperforming peers and growing earnings through increased market
share, cost savings and acquisitions.
Recent acquisitions include several network brokers, along with the Calliden and QBE underwriting
agencies. Following these acquisitions, management revised guidance for FY15 cash earnings growth
of 22-25%. The run-rate of growth from these acquisitions is just over 30%, providing further earnings
growth in FY16.
Acquired businesses remain independently managed and require minimal integration, so they can be
viewed as relatively low risk. Having spoken to management at length about their acquisition criteria,
due diligence processes and post-acquisition analysis, we have confidence in their acquisitions and
believe that they are acutely aware of the risk of destroying shareholder value by overpaying for businesses.
Given the quality of the business and our confidence in the company’s earnings, in our view Steadfast
represents good value trading at a PE of less than 14x FY16. The balance sheet remains strong, leaving
capacity for further acquisitions of brokers in their network, and the earnings outlook is reasonable,
despite the softness in the commercial insurance market.

For more insights from Anton and the team at Investors Mutual, view their profile on Livewire.
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Geoff Wilson
Chairman
Wilson Asset Management

Profile
Geoff Wilson has 35 years’ experience in the Australian and international securities industry. Geoff
Wilson is founder and Chairman of Wilson Asset Management and founder and Director of Future
Generation Global Investment Company.
Geoff is Chairman of WAM Capital Limited, WAM Research Limited, WAM Active Limited and Australian Stockbrokers Foundation. Geoff is a Director of Australian Leaders Fund Limited, Century Australia
Limited, Clime Capital Limited, Global Value Fund Limited, Incubator Capital Limited, Sporting Chance
Cancer Foundation, Australian Fund Managers Foundation, Odyssey House McGrath Foundation,
Australian Children’s Music Foundation and he is a member of the Second Bite NSW Advisory Committee.
Geoff holds a Bachelor of Science and a graduate management qualification. He is also a Fellow of
the Australian Institute of Company Directors and a Fellow of the Securities Institute of Australia.

“

Buy when there’s blood in the streets, even if the blood
is your own.
Baron Nathan Mayer Rothschild

About Wilson Asset Management
Wilson Asset Management manages more than $1 billion across one unlisted fund, WAM Equity Fund;
three ASX-listed investment companies: WAM Capital Limited (WAM), WAM Research Limited (WAX),
WAM Active (WAA); and it recently created the listed Future Generation Investment Company (FGX).
Wilson Asset Management employs both research and market driven investment strategies. WAM Research is completely research driven, WAM Active is entirely market driven, and WAM Capital employs
both strategies.
The Future Generation Investment Company is Australia’s first listed investment company with the
dual objectives of providing shareholders with diversified exposure to 16 prominent fund managers
and investing in Australia’s future generation by supporting Australian charities, with a focus on children at risk.

CONTACT INFORMATION
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(02) 9247 6755
info@wamfunds.com.au
http://www.wamfunds.com.au/home.aspx

A new vehicle in the hands of experienced drivers
Geoff Wilson, Chairman, Wilson Asset Management

We are currently following vehicle fleet leasing, fleet management and diversified financial services
company Eclipx Group Limited (ASX:ECX), which listed in April. The company’s management team is
highly respected and, given its track record at Flexigroup, should perform well in their new roles. Eclipx
has three divisions; Australian Commercial; Australian Consumer; and New Zealand Commercial. Their
primary revenue model is to fund, lease and manage motor vehicles on behalf of a diversified customer base.
Driven by its superior technology, IT platform and new product innovation, over the coming years
Eclipse should continue to win market share, lower the cost-to-income ratio and increase margins. The
regulatory risk, which adversely affected McMillan Shakespeare when the Rudd government introduced
changes to fringe benefits tax (FBT) on cars (since reversed), has subsided. In particular, the recent
Federal budget made no material negative changes to FBT on cars and instead offered the immediate
deduction for small business expenses of up to $20,000.
Driven by strong growth in revenue and a reduction in costs, Eclipx recently delivered an interim net
profit after tax (NPAT) of $23.8m. The company remains on target to exceed its prospectus forecast of
$47.0m in financial year 2015. Next year, we expect further organic revenue growth, growth in receivables, slightly lower cost of funds and an improved cost-to-income ratio. We also expect to see further synergies from acquired businesses and growth in the commercial equipment financing start-up
business.
Key risks include used car deterioration, financing and regulatory risk. For example, over a third of earnings before interest, tax and amortisation are derived from end of lease income after impairments. Any
deterioration in residual car prices will be detrimental to Eclipx’s profits.
We participated in April’s IPO and have acquired more shares since, confident that the company will
continue to perform in coming years. We expect the company will grow its net profit by 37% this year,
which puts it on a price to earnings ratio of 14. Eclipx’s forecast dividend yield for the 2015 financial
year is 2.4%.

For more insights from Geoff and the team at Wilson Asset Management, view their profile on Livewire.
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Ben Griffiths
Founder and Portfolio
Manager
Eley Griffiths Group

Profile
Ben Griffiths co-founded Eley Griffiths Group in 2002 and has been a portfolio manager of the Eley
Griffiths Group Small Companies Fund since its inception in September 2003. He has over 24 years
financial markets experience and was formerly joint Head of Small Company portfolio management
at ING Investment Management and later at BT Financial Group.
Ben’s experience at ING also encompassed large company portfolio management and analysis, as
well as equity, options and future dealing. Ben has bullion banking experience with Mase Westpac
and stockbroking experience as an institutional dealer and trading floor operator with Roach Tilley
Grice & Company and CL-May Mellor.

“

Successful investing in the stock market is more about
sitting than thinking.
Edmond Lafferre

About Eley Griffiths Group
Eley Griffiths Group is an independent fund manager, specialising in listed Australian small companies. Founded in 2002, the firm currently manages $1.3 billion in Australian equities and remains
100% owned by our staff.
Our experienced team combines with a time-tested investment philosophy, to deliver an active management style that targets outperformance throughout the stock market cycle, placing us amongst the
leading small cap managers in the Australian market.
Our investment process involves a qualitative assessment of a company, chiefly a review of management, their experience, vision and alignment and an industry examination, where great weight is
placed in the two to three year forecast growth outlook.
We also assess individual stocks quantitatively. We have always used a GARP (Growth At a Reasonable Price) style of valuation analysis, weighing up a company’s price to earnings ratio with its likely
three year earnings growth. Our stock selection methodology depends upon a positive combination
of both qualitative and quantitative disciplines.

CONTACT INFORMATION
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(02) 9271 0900
enquiries@eg-group.com.au
http://www.eleygriffiths.com.au

The gateway to the land of the long white cloud
Ben Griffiths, Founder and Portfolio Manager, Eley Griffiths Group

AIA’s key asset is the Auckland International Airport. Over 70 per cent of visitors enter or leave New
Zealand via Auckland Airport, which handles over 15 million passengers a year.
Unlike Sydney Airport which leases the concession/land from the government, AIA owns the
Auckland Airport and the land surrounding it. This
provides investors with an attractive dual exposure to the strong long-term growth in the airport
business (a mix of aeronautical, retail, hotel and
car parking revenue) and a property business
including a portfolio of wholly owned commercial
property and a 308-hectare undeveloped land
bank. This business combination has seen AIA deliver very consistent earnings growth over the last
decade (refer chart 1) yet the business remains
relatively unknown among the Australian investment community and trades at a 10% discount to
Sydney Airport on forecast earnings.
Passenger growth through the airport, a key metric
for the business, is forecast to accelerate over the
next decade (refer chart 2) driven by rising middle
class wealth in Asia (rising GDP per capita), airline
industry capacity growth (aircraft size, frequency
& increased direct routes to Auckland) and the
increasing profile of NZ tourism. In the very short
term these fundamentals are enhanced by the
relative cyclical strength of the NZ economy versus
Australia.
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For long-term investors, AIA has released a 30 year plan that will see a second runway by 2025 and
a transport corridor for passenger rail. These expansion initiatives are required to accommodate the
strong forecast passenger growth with the airport projected to cater for a combined total of 40 million
international and domestic travellers by 2040, up from 15 million currently. Additionally, AIA offers
efficiencies over Australia as a transit airport because of its available land compared to Sydney and
Melbourne airport and this should see Auckland rival Sydney and Melbourne in luring transit traffic.
Airbus agrees and has identified Auckland Airport as “one of 80 global aviation ‘megacities’ by 2030”.
Overtime, AIA has managed its capital base very prudently returning capital to shareholders when
investment opportunities to accelerate growth do not present themselves. AIA also owns stakes in
Mackay, Cairns and Queenstown airports, which we view as non strategic over the longer term and
could provide the company with further capital management optionality.
In summary, we believe AIA can deliver 4-6% revenue growth per annum, which should leverage
through the P&L to deliver 8-10% compound annual growth in earnings. On this basis, investors can
enjoy a rising dividend stream and sustainable capital growth over time. The stock is a core portfolio
holding in the Eley Griffiths Group Small Companies Fund.

For more insights from Ben and the team at Eley Griffiths Group, view their profile on Livewire.
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